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Thank you for meeting to discuss purchasing your new home. I appreciate
the opportunity and look forward to getting to know you and your needs.
Purchasing a home is an important decision, perhaps one of the biggest
nancial decisions you'll ever make. My job is to make this process as
stress-free as possible by sharing the knowledge, experience and skills
I've gained over the years.

It’s more than just
looking at homes.

It's crucial to have a REALTOR® who understands your needs and puts
you at the heart of the home selling process.
I look forward to journey ahead of us.
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ABOUT ME:
Keith has a genuine interest in aiding his clients
achieve their real estate goal. Providing counsel
to his clients, as well as inserting his invaluable
skill sets, Keith aims to help each client navigate
through to a seamless transaction. Keith’s
portfolio includes both First-Time Buyers and
Sellers to seasoned investment groups, and
despite which group you may fall into, he treats all
his clients in the same manner.
The Real Estate Industry in Metro Vancouver has
recognized Keith’s professionalism, expertise and

KEITH STRANG
PERSONAL REAL ESTATE CORPORATION

skills that he has been asked to provide advice to
new and young realtors. Keith is also a Managing
Broker and Owner at Oakwyn Realty Encore. He

TESTIMONIALS
“Keith was referred to me and my signiﬁcant other
by another realtor and honestly, we could not have
been more pleased. He was timely, listened to our
wants and needs, friends and incredibly
responsive. Even after we purchased the home
and the sellers tried to do some shady things, he
fought for us and got everything sorted for us in
our favor. Let’s not forget that we got the place a
good amount under asking.
I would recommend Keith 10 out of 10 times. I’m
incredibly thankful for him and his team for help us
start our life in our new home.” – Marcel

continually renews his ongoing ambition to lead
his Team to stay in the forefront of their industry
through dedication and handwork.
During his free time, Keith loves taking his boat
out and entertaining family and friends. He has
two children who live busy lives, and they both
enjoy watching their hockey games, dance
recitals and etc. When opportunities arise, Keith

“Keith has gone above and beyond on our house
hunt and has driven us to the property every time
since we don’t have a driver’s license yet. He
always acts in our best interests. Highly
recommend. 5/5” – Jonathan Chu

also enjoys travelling.

“Keith was excellent to work with. Patient,
insightful and always going the extra mile to make
sure we found exactly what we were looking for
and nothing less.” – Akshay Budhiraja
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BUYING YOUR HOME:

at a glance
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THE BUYING PROCESS

PRE-APPROVAL

SHOWINGS

OFFER

ACCEPTANCE

DUE DILIGENCE

SUBJECT REMOVAL

8
LAWYER

MOVE IN

“Ninety percent of all millionaires become so through owning real estate.”
– Andrew Carnegie
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STYLES & FORMS OF
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FORMS OF HOME OWNERSHIP
» FREEHOLD:

You own the property and the land it rests on. You are
responsible for the costs and maintenance of your
property, and have full use and control of the land and
the property. This is subject to rights of the crown,
local bylaws and restrictions that may be noted on the
Title of the property.

» STRATA:

(Townhouse or Condo):
You own your unit and share ownership of the
common area with other unit owners. The strata
corporation is responsible for repair and maintenance
of the common property. The corporation may also
regulate the types of changes allowable in your unit.
It’s key to read through the bylaws to ensure their
rules align with your use.

» CO-OPERATIVE:

LEASEHOLD:

Instead of purchasing a speci c unit, you buy a share
in the entire building and are assigned to a unit to live
in. When you decide to sell your share, the
cooperative's board members will normally have to
approve the new owner.

»

You own the unit or property and lease the land it sits
on. You’ll nd this common in mobile homes or native
and city owned land.

STYLE OF HOMES
» SINGLE FAMILY:

» TOWNHOUSE:

» DUPLEX:

» 1/2 DUPLEX:

A single family residence (SFR) is
the most common type of home
listed in the MLS. Also known as
single family detached, this means
the home is a stand-alone
structure with its own lot.

A single home that has been
zoned for 2 separate dwellings.
These types of ownership are
great for families who want to be
close together or would like to rent
out the other dwelling to assist
with mortgage payments.
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A townhouse is de ned as
conjoined units that are owned by
individual owners. They are
architecturally similar to row
houses in that owners usually
share at least one or more walls.
Most will come with an attached
garage and your own front door.

Exactly how it sounds. Everything
is essentially separate. Different
driveway, different garage, fenced
backyard. Separate meters, furnace
etc The roofs are separated too,
different lot too. The bene t is that
you would own the land and will
not pay strata fees.

» CONDOMINIUM:

A condominium, or condo, is a unit
that you own within a multi-unit
complex such as an apartment
building. While each condo is
individually owned, the common
spaces are collectively owned and
shared by all the owners in the
complex.

“Don't wait to buy real
estate, buy real estate
and wait.”
– T. Harv Eker
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FINANCING
While it is not mandatory, mortgage pre-approval is strongly recommended when buying a home, especially for rst-time buyers.
It offers several advantages that can save time and money. Here are the top ve:

1.KNOW YOUR BORROWING CAPACITY:

2.PLAN YOUR MONTHLY BUDGET:

Mortgage pre-approval indicates the maximum amount that a lender
agrees, under certain conditions, to lend you for the purchase of a home.
It allows you to know how much money you can borrow right from the
outset.

By knowing your borrowing capacity, you can
determine what your monthly mortgage
payments will be, depending on the down
payment you plan on making.

3.SIMPLIFY YOUR SEARCH:
By having a good understanding of your
borrowing capacity and the monthly payments
you will have to make, the search for properties
will be much easier. You will save time by
avoiding visiting homes that are too expensive
and you will be able to focus your efforts on
those that t within your budget.

4.MORE CREDIBILITY AS A BUYER:
With a mortgage pre-approval in hand, you are
announcing that you are a serious buyer and
that your nancial situation is sound. This status
could give you added negotiating power on a
promise to purchase and, in the case of multiple
offers on a same property, it can give you an
advantage over other buyers who have not
been pre-approved.

5.INTEREST RATE PROTECTION:
By obtaining mortgage pre-approval, you also
get a guaranteed mortgage rate and, depending
on the lender, this rate can be guaranteed for a
period of up to several months. It is extremely
bene cial if the economic environment seems
favourable to a rate increase.

UNDERSTANDING MORTGAGE BASICS:
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AMORTIZATION:

HIGH RATIO MORTGAGE:

CONVENTIONAL MORTGAGE:

Amortization is the length of time the
entire mortgage debt will be repaid.
Many mortgages are amortized over
25 years, but longer periods are
available.

A high ratio mortgage is a mortgage
in which a borrower places a down
payment of less than 20% of the
purchase price on a home. This type
of mortgage will require mortgage
insurance from companies such as
Genworth or CMHC.

A conventional mortgage is a mortgage
loan that is equal to, or less than, 80
percent of the lending value of the
property. For a conventional mortgage,
the down payment is at least 20 percent
of the purchase price or market value.
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OTHER COSTS:
Here are some of the additional costs that may apply in the purchase of your new home.

LAWYER FEES:
A lawyer or notary
will roughly cost $1,000.

»

APPRAISAL:
Budget about $300 for this. A lot of
times, your lender will absorb this cost.

»

HOME INSPECTION:
Safe to budget $500 for this part.
It’s normally the last thing we’ll do.

» FOREIGN BUYERS’ TAX:

Effective February 21, 2018 the foreign buyers’
tax has been increased from 15% to 20%. The
foreign buyers’ tax has also been extended outside
of the Greater Vancouver Regional District to
include the Capital Regional District, Fraser Valley,
Central Okanagan and Nanaimo Regional District.

» STRESS TEST:

The mortgage stress test is designed to ascertain
that the applicant is able to keep up with their
payments even in the face of changing interest
rates. So you will need to qualify at your contracted
mortgage interest rate plus two per cent or the Bank
of Canada’s ve-year benchmark rate, whichever is
greater. It’s vital to understand your buying power.
It’s also helpful for us to ensure we show you homes
that t within that budget.

» PTT: PROPERTY TRANSFER TAX:

1% on the rst $200,000, 2% on the portion of the
fair market value greater than $200,000 and up to
and including $2,000,000, 3% on the portion of the
fair market value greater than $2,000,000, and if
the property is residential, a further 2% on the
portion of the fair market value greater than
$3,000,000.

» GST:

When purchasing a newly constructed home, condominium
or townhouse, the entire purchase price including land is taxable
supply. If the home is going to be your primary place of residence,
you may qualify for a partial GST rebate, depending upon the sale
price. If the property is to be rented to tenants, the full 5% GST
is charged on the purchase price.

KEITHSTRANGHOMES.COM

»VACANCY TAX:

The speculation and vacancy tax is an
annual tax based on how owners use residential properties
in major urban areas in B.C. The speculation and vacancy
tax is designed to turn empty homes into housing for British
Columbia, and ensure foreign owners and those with primarily
foreign income contribute fairly to B.C.’s tax system.
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LET’S GO

Shopping
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HOUSE HUNTING:
Once we’ve established your budget and have an understanding of your property needs, here are the next steps:

» AUTOMATIC PROPERTY UPDATES:

As soon as a property that meets your home
criteria is posted on MLS, an email alert will
be sent to your inbox with the listing, photos
and details. This saves time from manually
searching and allows you to focus only on
properties of interest.

» PROPERTY TOURS:

Once we've identi ed 4-6 properties of
interest, we'd conduct a tour to see them
all. This will allow you to see homes in
private and ensure you have enough time
to make notes and take photos if need.

» OPEN HOUSES:

This can also be a great way to see a
number of homes in a short amount of
time. Open houses are normally scheduled
from 2-4pm on Saturday and/or Sunday.

HELPFUL TIPS:
Try to wear comfortable and easy to
take off and put on ie: loafers or sandals.

Showings will normally be 15-20 minutes
depending on the size of property. I will
normally offer a (1 minute) warning before
we have to move onto the next property.

Things to consider when searching:
How old is the roof?
How much are the strata fees?
How much are the property taxes?

KEITHSTRANGHOMES.COM

Try to plan showings for day time. Doing so
allows us to view property with the natural
light in the home and view the yard, pool etc
with ease.

Sellers will need at least one day notice in
order for them to prepare the home for a
showing.
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THE OFFER
Once we’ve identi ed the property that “checks all the boxes”, we’re ready to submit an offer to purchase the property!
We would prepare and present you with comparable properties and base our initial offer on the previous sales.

THINGS TO CONSIDER OUTSIDE OF PRICE:

1

PREFERRED DATES

2

DEPOSIT AMOUNT

3

CONDITIONS

PAPERWORK YOU'LL LIKELY SEE:
DISCLOSURE OF REPRESENTATION IN TRADING SERVICES:

NOTICE OF PRIVACY AND CONSENT:

Legal requirement for every REALTOR® to review
and make sure you understand the different types
of agency relationships available to you.

Explains how your information can be used and how it’s
protected.

FINTRAC:
Legal requirement for nancial transactions involving the sale
or purchase of property.

CONTRACT OF PURCHASE AND SALE:
Standard contract used when placing an offer on a property.

PROPERTY DISCLOSURE STATEMENT (PDS): A four page
document completed by the seller which outlines what they
know to be true about the property.

SUBJECT REMOVAL ADDENDUM:
This document is used to formally remove any and all subjects
to an agreement of purchase once all conditions have been
ful lled.

DISCLOSURE OF REMUNERATION:
Required by a REALTOR® to disclose to buyers and all
remuneration that will be earned during the course of the
purchase of contract and sale.

TIP: Stick to the schedule. Once you've agreed on the terms, changing them while
under contract can be challenging and at times, costly. It's important to be clarify
our needs and remain committed to them when we accept an offer.
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DUE DILLIGENCE:
Once our offer is accepted we move on to the most important part of the buying process - due diligence. Normally, we will have
7-10 business days in which to satisfy the legal conditions (subjects) agreed to in your contract. Here are the key steps:

» FINANCING:

» TITLE SEARCH AND PDS:

» STRATA:

» INSPECTION:

Immediately upon acceptance, we would
send all related documents of the purchase to your lender
to start the unconditional approval process.

If purchasing a condo, we’d review all the strata
documentation including but not . limited to:

- Form B
- Bylaws
- Strata meeting minutes (two years minimum)
- Annual General Meetings
- Depreciation Report
- Strata plan

Documents we would review to
ensure they meet your expectations. You may involve a
notary/lawyer if you feel inclined to.

A professional home inspection provides you with a clear
understanding of the physical condition of the home in order
to make a well-informed decision. The written report discloses
any de ciencies as well as noting positive features. If you
have an inspector, great. If not, we can recommend one that
comes with great past reviews.

» RECAP:

We would con rm approval of all the above conditions
and answer any additional questions that may be
outstanding.

» SUBJECT REMOVAL:

Once and only once we are
completely satis ed with all of our conditions, we then
would sign off and remove all of the conditions and put
forward a deposit in consideration and con rm your
purchase of the home.

» NOTARY/LAWYER:

Documents will be forwarded to your notary/lawyer. They
will complete all necessary paperwork with you (one week
before closing) and the land titles of ce.

Deposits are usually due after the buyer has removed all subjects and the offer
becomes unconditional. In some transactions, such as new construction properties,
a deposit may be requested earlier in the process.
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THE BIG DAY
Congratulations on the purchase of your home! Before you nally move into your next home, we'll need to take care of a few nal details.

COMPLETION DAY
This is the day the funds transfer hands from your lawyer to the
Sellers. On this day, you are the physical owner of the property
and registered on Title. Important to get home, re and other
necessary types of insurance for this day.
The mortgage amount is provided to your lawyer or notary and
you will receive a Statement of Adjustments with costs payable,
including: balance owing, legal fees, property transfer taxes and
other closing costs.

POSSESSION DAY
Normally the day after completion, this is when you physically
receive keys for your new home. Note to book moving trucks,
cable, internet, elevator (if applicable) and other utilities in
advance to ensure a smooth move into your new home.
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NOTES:
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604.551.4949
KSTRANG@OAKWYN.COM
WWW.KEITHSTRANGHOMES.COM
KEITHSTRANGHOMES

